Project
Detail
Page

No.

64
65
63
66

68
67

70
69

72
71

ELECTRIC FUND

SUMMARY OF PROPOSED CAPITAL PROJECTS - FY 2011 - 2015

Project/Source Project No.
Distribution Projects
Line Rebuilds & Reconductoring 60613
Mega Park * TBA
VDOT Hwy 726 TBA
White Mill Project TBA
Total Distribution Projects
Transmission Projects
Westover/Piney Forest TBA
Brantley/Airside Transmission Line TBA
Total Transmission Projects
Sub Station Projects
Pinnacles Transformer Replacement 60498
25 LV Voltage Conversion 60654
Total Substation Projects
Load Management Projects
MDMS TBA
Distribution Automation System 60402

Total Load Management Projects

FY 2011 FY 2012 FY 2013 FY 2014 5-Yr Total

$ - § 790,000 $ 770,000 $ 480,000 $ 2,040,000
- 6,000,000 15,000,000 e 21,000,000

- - 2,500,000 - 2,500,000

- 4,200,000 - = 4,200,000

$ - $10,990,000 $18270,000 § 480,000 $ 29,740,000
1,200,000 - - o 1,200,000

- 2,600,000 S g 2,600,000

$ 1,200,000 $ 2600000 § - % . $ 3,800,000
1,500,000 - = s 1,500,000

- - 1,500,000 1,800,000 3,100,000

$ 1500000 § - $ 1500000 § 1,600,000 $ 4,600,000
350,000 1,500,000 2 = 1,850,000

- 1,000,000 1,250,000 = 2,250,000

$ 350,000 § 2,500,000 $ 1,250,000 $ & $ 4,100,000
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Project/Source

ELECTRIC FUND

SUMMARY OF PROPOSED CAPITAL PROJECTS - FY 2011 - 2015

Project No.

Miscellaneous Projects

Cityworks

Energy Efficiency & Conservation Project
Operations Center

Total Miscellaneous Projects

Total Projects

Source of Funding:
Utility Revenues

Bond Funding

Total Source of Funding

60646
90100
60085

FY 2011 FY 2012 FY 2013 FY 2014 5-Yr Total
350,000 - - = - 350,000
177,300 = - - - 177,300

1,500,000 1,500,000 1,500,000 1,500,000 - 6,000,000
$ 2,027,300 $ 1,500,000 $ 1,500,000 $ 1,500,000 - $ 6,527,300
$ 5,077,300 $ 17,590,000 $ 22,520,000 $ 3,580,000 - $48,767,300
$ 877,300 $ 790,000 $ 3,270,000 $ 480,000 - $ 5,417,300

4,200,000 16,800,000 18,250,000 3,100,000 43,350,000

$ 5,077,300 $ 17,590,000 $ 22,520,000 $ 3,580,000 - $48,767,300

* Mega Park Project is contingent upon recruiting a revenue producing client.
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